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My Sabbatical 2022
by Tony Parr

I TOOK A 30 DAY SABBATICAL from mid August
to mid September this year. It was a stark departure
from my normal life, where I have the daily privilege
of meeting with clients, collaborating with my
teammates, and communicating efficiently through
email, text, and zoom conference calls.
My life was completely devoid of that… for thirty
days.
I focused on growth…spiritual, personal and
intellectual.
The highlights:
How Much is Enough?: A very short book (with
great cartoons) about how wealth and prosperity
should be shared.
Huberman Lab podcast: What Alcohol Does to Your
Brain and Body. We all know that alcohol is bad for

you. This podcast blew my mind.
Dr. Peter Attia podcast: The “Centenarian
Decathlon.” Reverse engineer your fitness training.
Prepare your body for the things you want to be
able to do at ninety.
Rest: A book about, well…rest. Spoiler alert:
Winston Churchill, John F Kennedy, and
Charles Darwin all took naps. Rest is a friend to
productivity, not an enemy.
North Shore Hiking Trip with my Dog (see
picture!): After three weeks of “togetherness” with
my wife, she kicked me out along with Willow, “my
dog,” and the rowdiest of our four dogs.
Please email me at tony@pmwmg.com. I’ve got a
pretty cool list of stuff to share with you.
Live Your Best Life,
TP.

WE HELP OUR CLIENTS ACHIEVE:
CLARITY. Get your arms around
all your financial affairs. It is also
the capacity to see your situation
in fresh and revealing ways and to
identify issues often overlooked.

CONFIDENCE. Know that you
have a plan in place and that you
are on track in pursuit of your
life’s goals.

STRUCTURE. Have your
financial affairs thoughtfully and
thoroughly organized, guided by
a highly-trained and qualified
team of professionals.

“Re”Introducing Our Team
We have expanded our office and added new team
members so we felt it was a good idea to “re”
introduce our team, and if you would like to find out
more information, visit www.parrmcknightwmg.com
Name: Allie Northrop | 5.5 Years at PMWMG
Title: Client Relationship Associate
Areas of Focus: Fire Relief Associations, Client Service, Marketing
Favorite PMWMG Memory: BYOD event! Everyone got together at the
Parr’s to watch the Vikings vs Packers on a beautiful Sunday afternoon
and we all brought our dogs to the team event for a puppy play date.
Name: Brian McKnight | 25 Years at PMWMG
Title: Partner
Areas of Focus: Investment Planning, Estate Planning, Municipal Pension
Plans and Non-Profit Organizations
Favorite PMWMG Memory: Holiday parties and other times the team
gets together outside of the office. We have such an amazing group of
people that are all fun to be around.
Advice: Be intentional with your time and have a plan for your life, not
just your retirement or your legacy.
Name: Chris Kellett | 2.5 Years at PMWMG
Title: Senior Financial Advisor
Areas of Focus: Business Development, Investment Planning
and Management
Recommended Podcast: Joe Rogan with Dr. Robert Epstein - Senior
Research Psychologist at the American Institute for Behavioral
Research and Technology.
Name: Emily Dolan | 2.5 Years at PMWMG
Title: Senior Registered Relationship Manager
Areas of Focus: Client Service
Favorite PMWMG Memory: Getting to know everyone at PMWMG
via Zoom through questions of the day throughout Covid-19.
Recommended Podcast: Confessions of a Crappy Christian
Name: Emily Noyes | 3 Years at PMWMG
Title: Financial Service Associate
Areas of Focus: Investment Planning, Team Support
Favorite PMWMG Memory: I would have to say our annual holiday
party. I love being able to celebrate the years hard work with my
teammates and significant others. As our team grows, each year
gets more and more fun!
Name: John Rudi | 16 Years at PMWMG
Title: Partner
Areas of Focus: Leadership, Investment Planning and Management
Memorable Client Experience: Jim Bina’s Retirement Party at Bearpath
with all of his and Karen’s adult children. Going around the table and
sharing stories was meaningful and memorable.
Recommended Podcast: The Great Books — thoughtful discussions
on the best literature of all time.

Name: Katie Meek | 4 Years at PMWMG
Title: Registered Client Relationship Manager
Areas of Focus: Client Service
Favorite PMWMG Memory: I loved attending the MOCA (Minnesota
Ovarian Cancer Alliance) Gala in 2019! It was incredibly impactful to
hear survivor stories, and I enjoyed having time away with the
Parr McKnight team.
Name: Marissa Bjerkness | 1.5 Years at PMWMG
Title: Administrative Client Associate
Areas of Focus: Boosting Client Relationships and Providing Excellent
Client Service
Advice: There is nothing wrong with not knowing something.
There is something wrong with not doing anything about it.
Recommended Podcast: Something Was Wrong
Name: Mindy Prow | 2 Months at PMWMG
Title: Senior Registered Relationship Advisor
Areas of Focus: Swiss Army Knife of Client Service and Planning
Favorite PMWMG Memory: The team culture! Team dinner,
comedy show and boating with the Parrs and their pups.
Recommended Podcast: How I Built This with Guy Raz
Name: Nelson Moen | 7 Years at PMWMG
Title: Financial Advisor
Areas of Focus: Wealth Management, Retirement Income Planning,
Estate Strategies, Education Planning and Asset Preservation
Memorable Client Experience: Working with a client whose husband had
recently passed away and she was now in charge of understanding her
entire financial situation alone... I will never forget the smile she had on
her face after she understood that she was going to be OK.
Recommended Podcast: Foundering by the journalists at
Bloomberg Technology
Recommended Movie: The Last Dance, the story of Michael Jordan and
the Chicago Bulls
Name: Patti Kavanagh | 4.5 Years at PMWMG
Title: Director of Relationship Management | Chief Administrative Officer
Areas of Focus: Everything! Emphasis on client needs and team support.
Memorable Client Experience: When Barb and I discovered during a
client Zoom call that my dog, Maisie, and the client’s dog, Heidi, were
related. Introductions and dog holiday card exchanges have commenced!
Recommended Podcast: Lisa Harper’s Back Porch Theology
Name: Tony Parr | 35 Years at PMWMG
Title: Senior Partner, President, Head Coach
Areas of Focus: Growth for Clients and Growing the Team
Memorable Client Experience: Coming in second place in a competitive
process to land a very large institutional client. We lost to a competitor
that had made exaggerated claims about their experience and portfolio
returns. Rather than give up and move on, we dug deeper and were
able to expose dishonesty and inaccuracy. As a team, we brought
in a wonderful new relationship to our client family, that has grown
substantially over the last few years.
Recommended Podcast: Pastor Rick Warren‘s Daily Hope
Recommended Movie: Gladiator, an Oscar-winning (best movie)
grand epic of war, family and history. It’s visually thrilling, technically
astonishing, and emotionally engaging.

THE ONLY LEGAL WAY TO ROB A BANK…
Intro by Nelson Moen

Well… I’m not ACTUALLY encouraging you to rob a bank. One way that banks make
money is by loaning out deposits at higher interest rates and offering lower interest rates
to depositors who have money in a checking or savings account. So, what can you do
about it as a depositor?
Look for other opportunities to increase the yield that you are receiving and get your
money out of those bank accounts. One option to consider is the U.S. Treasury Market.
As you can see in the chart of the U.S. Yield Curve, the yields that are being offered have
increased significantly since the end of 2021 and are currently some of the highest yields
that have been offered over the past 10 years. As of September 22nd, the yield that was
being offered on a 3-month US Treasury was sitting at 3.87%, and a 1-year Treasury
was at 4.11%.
According to the Federal Deposit Insurance Corporation (FDIC), the national average
interest rate on savings accounts was 0.17% (as of 09-19-2022).
If you had $100,000 sitting in a savings account and received the national average interest
rate, you would earn a whooping $170 of interest over the next year… Now, if you took that
money out and invested it into 1-Year U.S. Treasury bonds at the current rate of 4.11%, you
would have earned $4,110 of interest in the same period… that’s more than 24x interest!!
Shhhh… it’s a secret that the banks don’t want you to know… You may not find yourself
in the plot of the next Hollywood movie, but you can add a little more cash to your
balance sheet!
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SIMPLICITY IS THE ULTIMATE SOPHISTICATION. – Steve Jobs
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HOW TO GET OUT OF YOUR INBOX AND
INTO YOUR LIFE
I rely on email to support my work, connect with people, and even to deliver this very article.
That said, when we prioritize email, we make sacrifices.
We compromise …
JOY • CREATIVITY • PRODUCTIVITY • FOCUS • CONNECTION
If you are like me, you appreciate the power of email, but clearly see how distracting and even
destructive it can be.
Can you remember being in the middle of a conversation with someone when they were
distracted by an email popping up on their phone? Have you ever had plans to start on a new
project, but a quick email check completely derailed your intentions, because the 5 minute
check turned into a 2 hour session?
IT’S TIME TO TAKE THE POWER BACK.
If you use email on a daily basis and want to take back the power of prioritizing your day, use
these following tips to de-prioritize your email. They will show you how to get out of your inbox
and into your life.

1

SET LIMITS AND EXPECTATIONS.
The limits are for you. Create limits that protect mornings, evenings, or other
times of day when you are most creative, or during the times you connect with
your family. For instance, impose limits like:
• no email before 10am, or after 7pm
• only check email 2X a day
•	Yesterbox or another structured system
• no email from your phone
Experiment and be flexible until you find something that works for you.
The expectations are for everyone else. Let co-workers, clients, and even
family know what your limits are and the best way to reach you if they need an
immediate response.

2

TURN OFF NOTIFICATIONS.
If you get a notification every time you get an email, you are setting yourself up
for a day of complete distraction and overwhelm. You don’t need to know the
moment a new email arrives. You run your email, or it will run you.

3

TRY A WEEKEND AUTORESPONDER.
I use an auto-responder all the time now, but I started with weekends only. The
internet is open 24/7 but I’m not. A thoughtful, informative autoresponder helps
with expectations and connection.

4

BE BRIEF AND KIND WHEN YOU RESPOND.
Most emails can be answered with only a few sentences and brevity/getting right
to the point demonstrates that you want to serve while valuing everyone’s time,
including your own.
A handful of email requires a longer response. Those are typically the email
messages that fall into the “respond later” pile. My friend Jess gave me a brilliant
solution and suggested I respond via unedited audio messages. Brilliant! It’s
personal, saves time, and let’s me get to the heart of the matter without worrying
if I put the comma in the right place. It also eliminates the concern of “are they
going to take this the right way?”

5

GET SACRED WITH YOUR SPACE.
While you can’t prevent 100% of the nonsense that arrives in your inbox, take
responsibility for what you let in there. If you subscribed to a list or website that
bombards you with sales offers or deals all day long, remember that you gave
them permission (and you can take it back).

Instead of complaining about how annoying the offending company is, unsubscribe or filter out
as much junk as you can to protect your inbox. If you make it a sacred space, you’ll think twice
about signing up for something you aren’t really interested in. Make room for the good stuff by
saying no to what doesn’t serve you or your work.
Take back your power to pay attention to what matters to you first thing in the morning. Take
back your clarity of knowing what does matter to you. Take back ease and joy too. If you want
to connect, create, and thrive, get out of your inbox and into your life.
Source: Used with permission from author Courtney Carver, bemorewithless.com. Be More
with Less is a thriving community of people who crave simplicity in life and work.

BEST-IN-STATE
WEALTH ADVISORS

2021

© 2021 FORBES LLC - USED WITH PERMISSION

ANTHONY PARR, CFP®, Partner; BRIAN MCKNIGHT, CFP®, Partner; JOHN RUDI, CFP®, Partner;
CHRISTOPER KELLETT, Senior Financial Advisor; NELSON MOEN, CFP®, ChFC®, Financial Advisor;
PATTI KAVANAGH, FPQP®, Director of Relationship Management | Chief Administrative Officer;
MINDY PROW, Senior Registered Relationship Advisor; EMILY DOLAN, Senior Registered Relationship Manager;
ALLIE NORTHROP, Client Relationship Associate; KATIE MEEK, Registered Client Relationship Associate;
MARISSA BJERKNESS, Administrative Client Associate; EMILY NOYES, Client Service Associate

www.parrmcknightwmg.com | 612-324-0240
Recognized by Forbes magazine as one of the Best-in-State Wealth Advisors*: Tony Parr, Partner, in 2020, 2021 and 2022; Brian
McKnight, Partner, in 2021 and 2022 and Top Next-Gen Wealth Advisor Best-in-State*: John Rudi, Partner, in 2022. While these are
individual awards, we don’t believe these would have been achievable without the effort, talent, and stewardship of the entire team.
The team provides a range of experiences and a unique approach to multi-generational family planning. We are committed to helping
clients plan effectively, invest wisely and map a realistic course for their future.
*The Forbes rating algorithm is based on the previous year’s industry experience, interviews, compliance records, assets under
management, revenue and other criteria by SHOOK Research, LLC, which does not receive compensation from the advisors or their
firms in exchange for placement on a rating. Investment performance is not a criterion. Self-completed survey was used for rating.
This rating is not related to the quality of the investment advice and based solely on the disclosed criteria. Fee paid for use of logos.

333 South Seventh Street, Suite 2370
Minneapolis MN 55402

612-324-0240
Let us know if we can be a sounding board or second opinion
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BEFORE YOU ARE A LEADER, SUCCESS IS
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GROWING OTHERS. – Jack Welch
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